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AHoTtania. He3Baxaroun Ha TNPUCKOpPEHHsS TpoleciB nudposizamii, O6araTo KoMmaHid, 10
¢byukiionytots 'y chepi B2B (business-to-business), TPOIOBKYIOTh CTUKATUCS 3 BUKIUKAMH,
MOB’SI3aHUMU 13 3aJy4YEHHSM KII€HTIB, CHUIBHUM CTBOPEHHSM I[IHHOCTI Ta 3a0e3Me4YeHHIM
mudepeHmianii B yMoBax JeAalii OUThII HACHYEHOTO MU(POBOTO cepeioBHINA. Xo4a TpaJHIiiHI
uGpoBi IHCTPYMEHTH, 30KpeMa CUCTEMH YTIpaBIIiHHS B3aeMoBifiHOcHHamMH 3 kiieHTamu (CRM) ta
1aThOpMH COIiAIbHUX MeJIia, CIPUSUIH TTiABUIIEHHIO ONEpaIiiiHoi e()eKTUBHOCTI Ta MOKPAIICHHIO
KOMYHIKallilHUX TMpPOLECIB, I1XHIX MOMXJIMBOCTEH YacTO HENOCTaTHRO [UIsi  (OpMYyBaHHS
IHTEPaKTHBHOTO, IMEPCUBHOTO Ta €MOIIHHO 3ayYCHOTO JTOCBiTY, HEOOXITHOTO IS IOTJINOJICHHS
JIOBTOCTPOKOBHUX B3a€MOBITHOCHH 13 KiTieHTaMu. HOBITHI IM(POB1 TEXHOJOT11, 30KpeMa METaBCECBIT,
BIIKPHBAIOTh TEPCIIEKTUBU [UIA TIOJOJIAHHS IIMX OOMEXEHb MUISXOM CTBOPEHHS OLIbII
MEPCOHANI30BAaHUX, IMEPCUBHUX 1 CTIMKUX ¢opMaTiB B3aeMojii y BipTyaJdbHUX CEpPEJOBHILAX.
MeTaBcecBiT KOHIENTYalli3yeThCs SIK CTilKa, IMEPCHBHA Ta B3aEMOIIOB’si3aHA Mepexka LU(PPOBUX
CEpeNIOBUIL, y MeXaX SIKUX KOPHUCTyBaul MOXYTh B3a€EMOMISTH MK CO000 Ta 3 IU(PPOBUMHU
00’eKTaMHU dYepe3 MeXaHi3M BTUICHOT 1U(poBOi MpUCyTHOCTI (embodied presence). Peanizaris
TAKOTO JOCBioy 3a0e3MeuyeThcss KOMIUIEKCOM MEepeJOBHX TEXHOJIOTiH, 30KpemMa, PO3IIUPEHOI0
peanbHicTIO (Extended Reality, XR), sika OXOIUTIOE BipTyanbHy peaibHICTh (Virtual Reality, VR),
JIONIOBHEHY peanbHICTh (Augmented Reality, AR) Ta 3Mmimany peansHicTb (Mixed Reality, MR). ¥
MeXaxX JWHAMIYHOI eKOCHCTeMH IHHOBamiid 1 cmoiBmpami B2B-koMmmaHii BHUKOPHUCTOBYIOTH
OprasizaiiiHy THYYKICTb, KPEaTHBHICTh 1 MapTHEPChKI B3aeMOMli A afanTtamnii J0 3MIH Ta
CHUTBHOTO CTBOPEHHS 1HHOBAIIM y CEPEIOBHUIII METABCECBITY, IO IMOCTIHHO PO3BUBAETHCS. Takuid
TI1IX1]T M IKPECITIOE BaXKIIUBICTh 3JaTHOCTI KOMITaHil ONepaTUBHO pearyBaTH Ha TEXHOJIOTIYHI 3MiHH,
¢dbopMyBaTH HOBI MOJeIi B3a€MOJii Ta BHKOPHCTOBYBAaTH MOTEHINal €KOCHCTEMHOI CITiBITpAIli.
BinmnoBigHO, cyyacHi MapKETHHIOBI NMPAKTUKHU JeAalli OUIbIe OpIEHTYIOTHCS Ha BUKOPHUCTAHHS
MOXKJTUBOCTCH METABCECBITY JUIsi CTBOPCHHS TOMIMOJICHOTO, IHTEPAKTUBHOTO Ta I[IHHICHO
OpIEHTOBAHOTO MOCBiAY B3aemozii 3 B2B-kmientamu. BogHouac HaykoBe TOCIHIIKEHHS TTOTEHITIATY
3aCTOCYBaHHS MeTaBcecBiTY y chepi B2B-mapkeTnnry nepeOyBae Ha IOYaTKOBIN CTajdii pO3BUTKY.
HasBHi akamemiuyHi JOCHI/DKEHHS TEPEBAXHO 30CEpEeKyBajlucs Ha TpaAULIMHUX abo Bxke
copmoBaHUX MHU(PPOBHUX IHCTPYMEHTAX, IO CTBOPHUJIO 3HAYHY MPOTAIHWHY B PO3YMIHHI TOTO, SIK
TEXHOJOT1l METaBCEeCBITY MOXYThb TpaHC(hOpMyBaTH KIHOUOBI THpakTuku B2B-mapkerunry. Lg
CTaTTS CPSMOBAHA HA MMOJIOJIAHHS 3a3HAYEHOT JTOCIIIHUIFKOT MPOTAIHHYU HIUISTXOM BUBYECHHS TOTO,
SK TEXHOJIOTHi MeTaBCeCcBITY MOXYyTh TpaHChopMyBaTH cydacHi crparterii B2B-mapkerunry,
MapKETUHTOBI TIPAKTUKU Ta MOJIEINI B3a€MO/II1 3 KITIEHTAMH.

KuarouoBi ciaoBa: posimivpeHa peanbHICTh, JOTOBHEHA pEalbHICTh; BIPTyalbHI CEPEIOBHINA;
B3a€MOJISl JIIOAMHU 3 KoOMIT'toTepoM; B2B-mapkeTHHr; mpocTopoBl OOYMCIEHHS; MPOMUCIOBUN
METaBCECBIT.
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Abstract. Despite accelerating digitalization, many B2B (business-to-business) companies continue
to face challenges with customer engagement, value co-creation, and differentiation in an increasingly
saturated digital environment. Although traditional digital tools, including customer relationship
management (CRM) systems and social media platforms, have improved operational efficiency and
enhanced communication, their capabilities are often insufficient to create the interactive, immersive,
and emotionally engaging experiences needed to strengthen long-term customer relationships.
Emerging digital technologies, particularly the metaverse, offer new opportunities to overcome these
limitations by enabling more personalized, immersive, and sustainable interactions in virtual
environments. The metaverse is conceptualized as a persistent, immersive, and interconnected
network of digital environments in which users can interact with each other and with digital objects
through mechanisms of embodied digital presence. The realization of such experiences is enabled by
a combination of advanced technologies, particularly Extended Reality (XR), which encompasses
Virtual Reality (VR), Augmented Reality (AR), and Mixed Reality (MR). Within a dynamic
ecosystem of innovation and collaboration, B2B companies leverage organizational agility,
creativity, and partnership-based interactions to adapt to change and co-create innovations in the
continuously evolving metaverse environment. This perspective highlights the importance of
companies’ ability to respond rapidly to technological transformations, develop new interaction
models, and utilize the potential of ecosystem-based collaboration. Accordingly, contemporary
marketing practices increasingly focus on leveraging the metaverse's capabilities to create enhanced,
interactive, and value-oriented experiences for B2B customers. However, academic research on the
potential applications of the metaverse in B2B marketing remains in its early stages. Existing
scholarly studies have predominantly focused on traditional or established digital tools, resulting in a
significant research gap regarding how metaverse technologies may transform key B2B marketing
practices. This article aims to address this research gap by examining how metaverse technologies
can transform contemporary B2B marketing strategies, marketing practices, and customer interaction
models.

Keywords: Extended reality; Augmented reality; Virtual environments; Human—computer
interaction; B2B marketing; Spatial computing; Industrial Metaverse.

IToctanoBka mpo6jeMu. MeTaBcecBIT NPUBEPHYB 3HAYHY yBary B CErMEHTax Oi3Hecy,
OpIEHTOBAHMX Ha KIHIIEBUX CIIOXKMBAYiB, 30KpeMa y chepax MapKEeTUHTY, OpPSHIMHTY Ta JIOTICTHKH.
Boanouac #ioro moreHiiian y KoHTekcTi B2B-cepenoBuiiia 3amumnaeTbcst HSOCTATHBO TOCIIHKEHIM i
KOHIIENTYaJIbHO (pparMEeHTOBaHUM. Y JOCTiKeHHI [1] aBTOpU aKIEeHTYIOTh yBary Ha Il HAyKOBii
MPOTaJIMHI, HArOJIOUTYIOYH HA HEOOX1THOCTI OLTBII CUCTEMHOTO aHaJIi3y TOTO, SIK IMEPCHBHI TEXHOJOT1i
MOXYTh TpaHchopmyBatu B2B-06i3Hec-mozeni, dbopMatu B3aeMoii 3 KIIEHTAMH Ta MEXaHI3MHU
MbKoprauizaiiinoi cmiBmpari. OcTaHHI HayKoOBi Mpaii JEMOHCTPYIOTh 3HAYHUH MOTEHLa
3aCTOCYBaHHsS MeTaBcecBiTy y cdepi B2B-mapkerunry. 3okpema, y mpocmikeHHI [2] aBTOpHM
PO3IIIAAAIOTE POJb LU(PPOBUX MABIMHUKIB, IMEPCHUBHOI B3a€MOJIl 3 KIIEHTAMU Ta MPUHHATTS
CTpAaTErivyHUX PIlIEHb Y PEXKUMI PEaTbHOTO Yacy, BUZHAYAIOUH 11’ SITh KJIIOYOBHX HAIPSMIB, Yepe3 sKi
MeETaBceCcBIT Moke TpaHchopmyBat B2B-mapkeTuHr: HaBYaHHS NEpCOHATY, KU B3aeMoi€ 3
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KJIIEHTAMH; OpraHizaiis Ta CTPYKTYPYBaHHS POOOYOi CHIIM;, PO3BHUTOK MAapKETHHTOBHUX BiJTHOCHH;
B3a€EMOiA 3 KIIEHTAMM; a TAaKOXX IOTEHLIHHI «TEMHI CTOPOHW» BIIPOBA/UKEHHS TEXHOJOTIH
METaBCECBITY. ABTOPH MITKPECIIOIOTh HEAOCTATHIO PO3POOJICHICTh IIHOTO HANPSIMY JOCIIHKCHD 1
3aKJIMKAIOTh JI0 MPOBEIEHHS OUTBII CHCTEMAaTHYHUX JOCIIKEHB ISl TJIMOLIOro pO3yMiHHS BIUTUBY
METaBCECBITY Ha KOMIIAHIi, MDKOpTaHi3amiiHI BIJHOCHHU Ta CTPYKTYpPy pPHHKIB. Xo0d4a HasBHI
JOCITIPKEHHS NIEPEeBaYKHO 30CepeKeH] Ha MOXKIIMBOCTSIX, K1 BIIKPUBA€E METABCECBIT, BOHU ()OPMYIOTh
BKJIMBY OCHOBY JIJISI ITOIAJIBIIIONO TEOPETUIHOTO OCMHUCIICHHS, TIONPHU T€ 10 Hapa3i MICTATh OOMEXeH1
pEeKOMEeH Al 00 MPAKTUYHUX MEXaHi3MiB HOTO BITPOBAKEHHS.

AHaJIi3 0CTaHHIX 10CTiIzKeHb | myOaikamnii. AHam3 HassBHOT HAYKOBOT JIITEPATyPH CBITUNTH
PO CTpIMKE 3pOCTaHHS IHBECTHLIH Yy TEXHOJOrl METaBCECBITY, IO 3YMOBJIEHO AaKTHBHHUM
PO3BUTKOM IHPPOBHUX Oi3HEC-MOJENEH Ta PO3UIMPEHHSIM MPHUCYTHOCTI KOMIIaHIA y BipTyalbHUX
cepenoBumax. OcoOnuBY yBary JIOCHIAHMKIB 1 MPAaKTHKIB NPHUBEPTAE KOHICMIisA KOMepIii y
METaBCECBITI (metaverse commerce), sKa BIIKPUBAE HOBI MOMUIMBOCTI JUIS 3aJy4eHHS KITI€HTIB,
(hopMyBaHHS TIEPCOHANI30BAHOTO JOCBIAY Ta 3A1HCHEHHS TpaH3aKLii y BIpTyalbHUX CEpPEIOBHIIAX.
MertaBcecBITHSI KOMEPIIiS CTBOPIOE I1HTEPAKTHUBHY HHU(pOBY iHPpacTpyKTypy, 10 3abe3neduye
B3a€MOJIII0 KOPUCTYBaYiB 13 BIPTyaJIbHUMH 00’€KTamH, OpeHJaMu Ta IHIIMMU YYaCHUKAMHU
€KOCHUCTEeMH. 3aBISKH MMATPUMII COIIAJbHOI MPUCYTHOCTI Ta MEPCOHATI30BAHOT B3aEMOIi Yy
BIPTyaJIbHOMY IPOCTOPi BOHA MOJKE BIUIMBATH Ha (POPMYBaHHS 3HaHb, MMOBEIIHKOBUX MOeENeH 1
MaiOyTHIX Opi€HTAIlil KITIEHTIB.

[Momanpmmii po3BUTOK LUGPPOBUX TEXHOJOTIM CTHUMYJIOE€ HAYyKOBIIB, JOCTIIHHUKIB 1
MpEeACTaBHUKIB O13HECY /10 BUBUCHHSI TIOBEAIHKU CIIOKUBAYiB, IXHIX MOTPeO, OUiKyBaHb Ta MOJIEICH
B3aeMoiii y mudpoBomy cepenopuii. [Imarpopmu MeTaBcecBiTy iHTETPYIOTh €IEMEHTH €JIEKTPOHHOT
KOMepIIii, po3BaKaJIbHUX CEPBICIB 1 COIIATBHUX MEPEX, CTBOPIOIOYHM HOBI (OpMATH 3aTy4CHHS
KOPUCTYBayiB. Y I[bOMY KOHTEKCTI pPO3yMiHHS MOBEAIHKHM KII€HTIB CTAa€ OJHHUM 13 MPIOPUTETHUX
HarpsIMiB JIOCTIKEHb, OCKUIBKHA BOHO TIOB’sI3ye mpoliecu 1udpoBoi TpaHchopmarii i3 pO3BUTKOM
HOBHX MOjIeJiel B3aeMoiii y mpomucioBux i B2B-cermenrax.

OcraHHI TOCTIIKEHHS TTOCTYIIOBO BU3HAIOTh 3HAYHUM TOTEHINAJI METABCECBITY B KOHTEKCTI
B2B-B3aemonii. 3okpema, y poOoTi [2] MOCHIIKY€EThCS, SIKUM YHMHOM METaBCECBIT TpaHCHOpMYeE
TpaAMIliiHI MapKETHHIOBI €KOCHCTeMH Yy BipTyami3oBaHi B2B-cepemoBuma. PesynbpTaTn
JIOCITIJKEHHSI BU3HAYAIOTh KIIFOUOBI TEXHOJOTIYHI YNHHHKH I1i€] TpaHcdopmariii, 30Kkpema nupposi
JMBIMHUKH, IMEPCUBHY B3a€MO/III0 3 KIIE€HTAMU Ta MOXKJIMBICTh MPUUHSITTS CTPATETIYHUX PIllIEHb y
peXHMI peambHOro Yacy. Y JocHipkeHHi [3] mpeacTaBieHo CUCTEMATUYHHUI OTJIsi HOBOT HAyKOBOL
JiTEpaTypd 3 METOI aHali3y BIUIMBY METaBCECBITY Ha TpaHcopmarito B2B-cepemouia.
BonHouac, He3BakalouM Ha BH3HAYCHHS BaXJIMBUX TEMATHYHUX HAOpsMiB 1 (QopmMyBaHHS
MEePCIEKTUBHUX JOCTITHUIIBKUX TIAXOMIB, CydacHa JiTeparypa BC€ IIE€ MICTUTh OOMEKEeHE
PO3YMiHHS TOTO, SKUM uuHOM B2B-kommaHii MOXYTh CHCTEMHO IHTErpyBaTH MO>KJIMBOCTI
METaBCECBITY y  BIACHYy  [ISJBHICTb IS BUpINICHHS  Ol3HEC-3aBlaHb,  ITiIBUIICHHS
KOHKYPEHTOCTIPOMO>KHOCTI Ta JOCATHEHHS CTPATETiYHUX PE3ysIbTaTiB.

MeTaBcecBIT KOHIICTITyallI3y€ThCSl SIK CTiiiKa, IMEPCHMBHA Ta B3aEMOIIOB’sI3aHA Mepeka
IU(PPOBUX CEPEIOBHUIIL, Y MEXKaAX SIKUX KOPUCTYBaul MOKYTh B3a€EMOIISITH MK COO0I0 Ta 3 IU(POBUMHU
00’exTamMu yepe3 MexaHi3M BTiIeHOI 1udpoBoi npucyTHOCT (embodied presence) [4, 5]. Peamizamist
TaKOrO JIOCBITy 3a0€3MeuyeThCsl KOMIUIEKCOM TIepeIOBUX TEXHOJOTiH, 30KpeMa pO3IIHpPEHOI0
peanbHicTIO (Extended Reality, XR), sika oxoIumoe BipTyasibHy peanbHicTh (Virtual Reality, VR),
JIOTIOBHEHY peabHICTh (Augmented Reality, AR) Ta 3mimany peanbHicTh (Mixed Reality, MR) [6]. 3a
OIIIHKaMH JIOCJIITHUKIB, TJI00AJTbHA PUHKOBA BapPTICTh METABCECBITY MOXKe MocsarTy 490 Mip goapiB
CIIOA nmo 2030 poky [7]. KpiM Toro, moBiIOMJISIEThCA, 11O KOPIIOPATUBHI 1HBECTHULIT Y PO3BUTOK
TEXHOJIOT1H MeTaBcecBiTy Bke mepeBunim 120 mupxa momnapis CIHIA [8]. IIpoBimHi mpoMHCIOBI
KoMmmaHii, 30kpema Siemens i BMW, akTHBHO BHKOPHCTOBYIOTh MOJJIMBOCTI METAaBCECBITY JUIs
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MIATPUMKH CIIJTPHUX 1HHOBAIM, 3aCTOCYBaHHS IM(POBUX BIMHUKIB, ONTHMI3allli BUPOOHHUYMX
MPOLIECIB Ta MOKPAIIEHH KOOPIMHALIT B3a€MOJIi Mk TapTHEPaMH.

Merta gociizxkeHHs. MeTOrO JOCITIKCHHS € TEOPETUIHE OOTPYHTYBAHHS KOHIIETITYaJIbHIX
3acaj IHTerpalii TEXHOJIOT1i MeTaBcecBiTy B cucteMy B2B-MapkeTHHTY Ta po3p0o0IeHHs TPOIECHO-
OpPIEHTOBAaHOI MOJIEJ, IO TOSICHIOE iXHIA BIUTMB Ha TpaHCHOpPMAIlil0 MAapKETHUHTOBUX IPAKTHUK,
B3a€MOJIII0 3 KII€HTaMU W (OPMyBaHHS HOBHX MEXaHI3MIB CTBOPEHHS I[IHHOCTI B LU(POBOMY
CEPEIOBHIIIL.

Metonosnoriune OOIPYHTYBaHHsl. 3 METOI BCEOIYHOIO BHUCBITJIICHHS MaiOyTHHOTO
MOTEHITIaTy TEXHOJIOTTYHOI KOHBEPTEHIIIi Ta 11 BIUTUBY Ha PO3BUTOK MU(PPOBHUX IHHOBAIHN Y TAaHOMY
JOCIIJKeHH] 3I1MCHEHO TPYHTOBHHMM aHalli3 HAyKOBOTO IHCKYpCY Ta pPEe3yJbTaTiB JOCIiIKEHb,
MPUCBSYCHUX METaBCECBITY Ta MOB'S3aHUM 13 HUM TeXHOJIOTisAM. [IpencraBiennii oriisl OXOIUTIOE
HU3KY KIIOYOBHUX AaCIEKTIB €KOCHCTEeMH MeTaBCecBiTy, 30Kpema, aHami3 ii CTPYKTypHHX
KOMITOHEHTIB Ta OI[IHIOBaHHS 3aCTOCYBaHHS IITYYHOTO 1HTEIEKTY Yy BIPTYaJbHHUX CEpPEIOBHIIAX.
JlocmiKeHHST TPYHTYETbCS Ha aHali3l HAyKOBUX CTaTel, BiMiOpaHHX i3 MPOBIIHUX MIKHAPOIHUX
HayKOBHX 0a3 JaHUX, onmyOJikoBaHUX y mepioa 1997-2025 pokis. s onpaiitoBaHHS 3a3HaY€HUX
MaTepialliB 3aCTOCOBAHO aHAIITUYHHM TiaXia. Ha OCHOBI iX CHCTEMAaTUYHOTO aHAIli3y Ta KPUTHYHOTO
OCMUCJICHHSI JIOCNI/DKCHHS Ma€ Ha METI BH3HAYUTH CyYacHI TEHJICHINI, KIIOYOBI BUKJIMKH Ta
MIEPCIIEKTUBHI HAPSMU PO3BUTKY KOHBEPTeHIli MeTaBCECBITY i IITYYHOTO IHTEIEKTY.

PesyabTtaTn Ta o0roBopenHsi. KoHIEmiiss MeTaBCECBITY NpPUBEPHYyJIa 3HAYHY yBary
HAYKOBLIB 1 NpPEJCTaBHUKIB Oi3HECy, IO CHPUYMHMIO (HOPMYBAHHS MHOXHHM BHU3HAYEHb, SKI
B1IOOpaKarOTh Pi3HI TECOPETUYHI MIAXOAM Ta iHTepmperarii nporo Geromeny [9, 5]. V cydacHiit
HAYKOBIH JIiTEpaTypi MPeICTaBICHO IIICTh OCHOBHUX MiIXOAIB O BU3HAYEHHS METAaBCECBITY, KOXKEH
13 KX TPOTIOHY€E OKPEMY MEPCHEKTUBY PO3yMiHHSA I1i€i ITU(POBOI €KOCUCTEMH, IO MepedyBae Ha
eTari akTUBHOTO PO3BUTKY (Tao. 1).

Tabnuys 1

PizHOMAaHITHI NOIJIsAIM HA METABCECBIT TA HOr0 OCHOBHI 0CO0JIMBOCTI
* TpuBUMipHUii CBIT

1. 3D Social Virtual Realm * 3aHypeHHs

* [NapanensHuii (Qi3HIHOMY CBITY

* CHHXpOHHA B3aEMOIS

2. Shared network virtual realm * CyMicCHICTb Ta BTiJICHHS

» CriiyibHI Ta 6€31epepBHi cepeoBHINA

* JI3epkanbHi CBiTH

3. Interoperability in Virtual Realm * PeecTpaltist MOBCSIKIEHHOTO KUTTS
* VR ta AR
* baratorpanHa BipTyajibHa B3aeMOJIs
4. Social Connectivity » KoM’ roTepHO-reHepoBaHi cepejoBHUILa

* OpieHTOBaHI HAa KOPUCTYBaya BPaXKECHHsI

» JlenieHTpanizanist Ta OBHUM KOHTPOJIb KOPUCTYBada
5. Hyper-Connected Digital Realms * ['imepmiIKIr0YeHICTh

» [TapanenpHa BipTyaibHa peaJIbHICTh

* [udpose mocepe THUIITBO

6. Real-Time Interaction * [IoBHE 3aHypeHHSA

* B3aeMogis B pexXuMi peasbHOTO Yacy

IDicepeno: cghopmosarno asmopom Ha ocHosi [5, 9].

Iepme Busnauenns (3D Social Virtual Realm) po3rnsijgae METaBCECBIT SK TPUBUMIPHY
colianeHy BIpTyanbHy cdepy, (QyHKIIOHYBaHHS AKOi 3a0€3MedyeThCsl MEePEAOBUMHU ITHU(PPOBUMU
TEXHOJIOT1SIMH, 30KpeMa PO3IIUPEHOI0 peabHICTIO (XR) 1 comiaTbHUMU MEpeKaMu. Y MeKaxX TaKoro
MiIXOAY KOPHUCTYBadli MOXYTh B3a€EMOJISITH MiX COOOI0 3a JOMOMOrol0 HU(POBUX aBaTapiB i
BIpTyaJIbHUX aKTHUBIB, OpPAaTH y4acTh y Pi3HOMAHITHUX MOISIX 1 3aX0/1aX, @ TAKOXK OTPUMYBATH JOCTYTI
1o HoBUX (hopmatiB nudposoro noceiny. Taka hopma B3aeMOZil cripusie MOCTYIIOBOMY CTUPAHHIO
MeX Mk (pizuanHuM i nudposum cepenopumamu [10, 11].
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Jpyre BusHaueHHsi (Shared Network Virtual Realm) KoHUENTyami3ye€ METaBCECBIT SK
CHUIBHY MEpEXKy B3a€MOIOB’S3aHUX BIPTYAJIbHUX CEPEIOBHII, IO XapaKTEPU3YETbCS YOTHUPMA
KJIIFOYOBUMH BHMIpaMHU: CepeloBUIEM (pealliCTUYHUM, HepealicTHYHUM abo TiOpuaHuUM),
iHTepdeiicoMm (TpUBHUMIpHUM, IMEpCHBHUM abo ¢i3uuyHuM), (opmatamu B3aemonii (colianbHi
MEpexi, CIIBOpams Ta JiaJior MDK aBaTtapaMd) 1 COIIaJbHOK IIHHICTIO (CTIAKICTH Ta
MDKIUCIUILTIHAPHICTB). Y IbOMY KOHTEKCTI METABCECBIT (POPMY€E MEPEXKY BipTyaJTbHUX CEPEIOBHIII,
K1 € CIUTBHUMH, O0€3MepEePBHUMH, CHHXPOHHUMHU Ta B3aEMOCYMICHUMHU, 3a0€3MEeUyI0UH B3aEMOIII0
MDX BTIJICHUMHU KOPUCTYBauaMu Ta UPPOBUMH 00’ ekTamu [4].

Tpere BuzHauenusi (Interoperability in Virtual Realm) axkueHTye yBary Ha TPUHIUII
iHTEepornepabenbHoCTi, TOOTO 3AaTHOCTI HHU(POBUX 00 €KTIB, IJEHTUYHOCTEH 1 JaHUX 10
Oe3repenIKoAHO iHTerpallii Ta mepeMiIeHHs MK pI3HUMH BIpTyalbHUMHE ipocTopamu [ 11, 12]. e
MiAX1A TAKPECIIOE 3HaUeHHs TEXHOJIOT1H KUTTEBOTO XypHamoBaHHA (l/ifelogging) Ta BIacTUBOCTI
MOCTIHHOCTI (persistence) SK KIIOUYOBUX XapaKTEPUCTHK METABCECBITY. TEXHOJIOTiSI KHUTTEBOTO
KYpHATIOBAaHHS 3a0e31euye MOXKIMBICTh (POPMYBaHHS KOMIUIEKCHOTO IIM(POBOTO 3aIUCy JTOCBiLy,
AKTHBHOCTEH 1 B3a€MOJI KOPUCTyBaya MIJIAXOM I1HTErpalii JaHuX i3 PI3HOMAHITHUX IMPHUCTPOIB,
30KpeMa Kamep 1 ¢izionoriyaux ceHcopis. Lle no3Bossie cTBOproBaTH OibIl peanicTHUHI GopMu
B3a€EMOJIII MK KOPHUCTyBauyaMH, TPEACTABICHHUMH Y BIPTyaJIbHOMY CEpEIOBHIII Yepe3 UGpPoBi
aBatapu. BogHouac BIacTUBICTh MOCTIHHOCTI TapaHTy€e 30€peKEHHS CTaHy BipTyalbHOTO MPOCTOPY
Ta HOTO KOHTEHTY HE3aJIe)KHO BiJl aKTUBHOT IPUCYTHOCTI KOPUCTYBAYiB y MeTaBcecBiTi [4, 11].

YerBepTe Bu3Hauenns (Social Connectivity) posrisgae MetaBcecBiT sik MalOyTHIO (hopmy
coIiabHOI B3a€MOII1, 110 MOYKE OXOIUTIOBATH MAacIITaOHI iMEPCUBHI U(PPOBI MPOCTOPH, Y MeKaxX
AKHX 3a0e3MeuyeThecsl 3/1HMCHEHHS CKIagHuX (OpM KOMYHIKallii Ta B3a€EMOAIl B KOMII IOTEPHO
3reHepoBaHux cepenoBuiax [13].

Il’sare Busnauenns (Hyper-Connected Digital Realms) konmenTyaiizye MeTaBCECBIT SIK
rineprnoB’si3ane 1U@pPoOBE CepeoBUIlEe, M0 TpaHCHOPMYE CHOCOOM B3aeMOJii, KOMYHIKaIlli Ta
3MIACHEHHS TPaH3aKIii MK MiANpUeEMCTBAMU Yepe3 (POpMYyBaHHS BUCOKOIHTEIPOBAHUX MPOCTOPIB
B3a€MOTIOB’SI3aHUX BIPTyaJIbHUX peabHOCTEH [9].

Ocranne mocrte Bu3HadeHHs (Real-Time Interaction) po3riisija€e METaBCECBIT SIK BIpTyaJlbHE
CepeIoBHIIIe, IO XapaKTEePU3YEThCs IU(MPOBUM ITOCEPETHUIITBOM (TEXHOJIOTTYHO OMOCEPEIKOBAHOIO
KOMYHIKalLli€l0, siKa 3a0e3neuye B3a€MOJiI0 MK KOpHUCTyBayamMH a00 HU(POBUMHU CHCTEMaMH Y
BIpTyaJlbHOMY IIPOCTOPi), IMEPCHUBHICTIO, MPOCTOPOBOIO OpraHi3aIli€o, CHUIBHUM JOCBIIOM Ta
IHTEpaKTUBHICTIO B PeXHMMI peabHOro yacy. Takuid miaxif miaAKpecioe TpaHchopMaliiHuil BIUIUB
METaBCECBITY Ha KOHIENIli MU(POBOi 1ICHTHYHOCTI, TWHAMIKY COIIaJIbHOTO BIUIUBY Ta MOJENI
BJIACHOCTI Yy pi3HUX cdepax AisIbHOCTI [5]. ¥V 1bOMY JOCHTIKEHHI BUKOPHCTOBYETHCS caMme Ier
KOHIIENITYaJbHUN MAXia. 3 1€ MEepCIeKTHBU 3AIMCHIOEThCS aHami3 OaraTOorpaHHOI TPHPOIU
METaBCECBITY B KOHTEKCTI B2B-MapkeTUHry 3 BU3HaYCHHSAM MOTEHIIHUX MOXXIUBOCTEH, BUKIIUKIB
1 6ap’epiB, OB’ I3aHUX 13 HOTO BIPOBAKEHHSM Ta PO3BUTKOM.

B ocHOBi KoHIemiii MEeTaBCeCBIiTYy JIEKHUTh CTilKa, IHTEpaKTHBHA IM(pPOBAa EKOCHUCTEMA,
(yHKITIOHYBaHHS SKO1 3a0€3Medy€eThcs TEXHOJOTISIMU PO3IIUPEHOI pealibHOCTI (Extended Reality,
XR). Y xontekcti B2B-cepenoBumia texnonorii XR miaTpumMyoTh OIMPOKHHA CIIEKTP MPAKTHYHUX
3aCTOCYBaHb — BiJI BIpTyaJIbHUX IPE3EHTAIlIN 1 IEMOHCTpAIliil MPOAYKTIB, IMEPCHBHOTO CEPBICHOTO
00CIIyroByBaHHSI KIJII€HTIB O CHUIBHOTO MPOEKTYBAaHHs, PO3pPOOJIEHHsS pillleHb Ta oOpraHizamii
u(ppoBUX KOBOPKIHT-TIPOCTOPIB [4].

[TpoBinHI KOMMIaHIi TOCTYMOBO IHTEIPYIOTh MOXKJIMBOCTI METABCECBITY JJISI IPOBEICHHS Bip-
TyaJIbHUX SPMapKiB BaKaHCi#, ONITUMI3aIlii IPOIIECiB ajanTarlii HOBUX CIBpPOOITHHKIB (onboarding) Ta
3a0e3nevyeHHs] IMEpCUBHOIO HaBuaHHA MpodeciinuM HaBuukaMm [5]. Lle cBimuuTh mpo 3HAYHHHA
MOTEHINaJl METAaBCECBITY y 3abe3meueHHi iHTerparlii mudpoBux 1 (Gi3MYHUX POOOYMX TMPOIIECIB,
T ABUILEHHI OTepaIliifHol e(peKTUBHOCTI Ta MOCUJICHHI B3a€MOJIIT 13 3aIliKaBIEHUMH CTOPOHAMHU.

12



ISSN 2786-5398
eISSN 2786-5401

KypHaa cTpaTeriyHuX eKOHOMIYHHX J0c/TigxKeHb, Ne4(33), 2026
Journal of Strategic Economic Research, Ne 4(33), 2026

OxkpiM CcTBOpeHHSI HOBHX (HhOpMaTiB KOPHCTYBAI[bKOTO JOCBiAY, METaBCECBIT CIPHUsIE
BUHUKHEHHIO CTPYKTYpHHMX 1HHOBAIliil 3aBIsSKM BUKOpUCTaHHIO TexHoisorii Web 3.0. brnokueiin,
CMapT-KOHTPAKTH Ta JICICHTPai30BaHi IU(PPOBI CUCTEMHU MiABUINYIOTh PIBEHb MPO30POCTI,
MIPOCTEXKYBAaHOCTI Ta oBipH y B2B-Tpan3akuisx [15]. Hudposi akTHBH, 30KpeMa He3aMiHHI TOKEHU
(Non-Fungible Tokens, NFT) Ta 1111 TokeH130BaH1 ()OPMH BIACHOCTI, CTBOPIOIOTH MIEPEITyMOBH IS
(dopMyBaHHS HOBHX Mojenell oOMiHy IiHHICTIO. BopHouac iHTerparisi HITYy4HOTO iHTEJEKTY Ta
POOOTOTEXHIYHUX CHUCTEM CHPHSIE ITiIBUIICHHIO IMBUIKOCTI pearyBaHHs, aBTOHOMHOCTI IMPOIIECIB 1
SAKOCTI 0OpOOKHM JaHUX y Mexax mu(ppoBUX ekocucteM [16].

3 Meroro umrocTparii 3a3HadeHuX TpaHchopmariii y Tabmuii 2 TOJAaHO TMOPIBHSIBHY
XapaKTepUCTUKY TpaluliiHux mudpoBux miardopm i B2B-cepenoBuil, nodyaoBaHNX Ha OCHOBI
TEXHOJIOT1M METaBCECBITY, IO A€ 3MOTY MTPOCTEIKUTH KITFOUOBI BIAMIHHOCTI MK HUMH.

KittouoBi BiAMIHHOCTI MK LIMMHU TiAXOJaMU TPOSBISIOTHCS y TaKUX BUMIPAxX, SIK PiBEHb
IHTEPaKTUBHOCTI, MOMJIMBOCTI aHAIITUYHOI OOpOOKH NaHuxX, (OpMYBaHHsS JOCBITY B3a€EMOIIi 3
OpeHIoM Ta 0COOIMBOCTI UPPOBOT iIHPPACTPYKTYPH.

BoaHowac MeTaBcecBIT He CITiJl pO3TJIsSAaTH K 3aMiHy HasBHOI IUGPOBOi IHPPACTPYKTYpH.
HaBnaxkwu, BiH BUCTYTIa€ sIK KOHBEPI'€HTHHI TEXHOJIOTIYHUHN IIap, 10 IHTETPYE Ta PO3ILIMPIOE HASBHI
u(poBI MOKIMBOCTI, CTBOPIOIOYM HOBI MEXaHI3MM IJIsl CIIBIpAIll, B3a€EMOIi MK y4aCHUKaAMHU
€KOCHUCTEMH Ta CIIJIBHOTO CTBOPEHHS LIHHOCTI.

KonuentyanbHa ocHOBa JJis1 BHPOBaIkeHHs MeraBcecBity y B2B. Konuenryanbna
MOJIeJIb IOYMHAETHCA 3 1IeHTH(IKALIT KIIIOYOBUX BUKJIMKIB, 110 TOCTalOTh Niepea B2B-mapkeTrHrom
Ta ONEPAIifHOIO JISIBHICTIO KOMIaHid. J[0 Takux BHUKJIHMKIB HaJIC)KaTh HEIOCTATHS €(PEKTHUBHICTh
KOMaH/HO1 B3a€MO/Iii, 0OMEXEHICTh MEXaHI3MIB 3aTy4eHHS Ta B3a€MO/IIi 3 KITIEHTaMH, HEJIOCTATHIH
piBeHb 1HBECTHII Yy PO3BUTOK KOMIIETCHTHOCTEM 1 HaBYaHHS TIEPCOHANTy, a TaKOX
(parMeHTOBaHICTh MAPKETHHIOBUX TOYOK KOHTAKTY MPOTATOM KIIIEHTCHKOTO LUIAXY.

Tabnuys 2
IopiBHSINIbHA XapaAKTEPUCTHUKA TPaAULiiHOT0 HU(pPOBOro
Ta iMepcuBHOIO cepenonina B2B-mapkeTunry

30pOBUM Ta CIIYXOBUM CHprIHFITTHM

AcnekTt Hudposuii cBiT IMmepcuBHHUI CBIT
MapxkeTruHrose Be6-mmardpopmu T2 MOOULIBHI  J10JATKH, . . . N .
cepeioBUILEe colianbHI Mepexi, eJeKTPOHHA IOIITa Ta Ivepcusri 3D-caitu, imepcusHuii 10CBIA i3

P | MEPeX, p 3acrocyBaHHsM AR/VR
TMIOLIYKOBI CUCTEMH
Bzaemopnist 3 Kiiky, BBeneHHs Tekcry, neperssaau Bineo |[loBuicTio imepcuBHi  B3aemonii, VR/AR,
KOPHUCTYBaYeM Ta 0a30Bi IHTEpaKTHBHI Mezia BipTyasbHi aBatapu ta 3D-mozeni
KiienTebknit 1ocsin B3aemonis uepe3 expaH, O0OMeXyeTbcs | MyJIbTHCEHCOPHMH — JOCBiX  (Bi3yalbHHH,

CIIyXOBHH Ta TaKTWJIbHHUH 3BOPOTHHH 3B’S30K)

I[OCT&BKa KOHTCHTY

CraTtnynuii KOHTEHT (Bizeo, iHporpadika ta
OJ10TH)

JunamiyHni, iHTEpakTUBHUH KOHTEHT Ta 3D-
JIeMOHCTpaIlii ToBapiB

30ip naHuX Ta
aHaJITHKA

IMoxazuuku kiikadbempHOCTI (CTR), icTopis
TIeperysiiB Ta neMorpadivHi JaHi

[oBeninkoBi mani B 3D-mpocTopi, marepHH
B3aeMoIii Ta GiOMETPUYHUI 3BOPOTHHH 3B'sI30K

HetBopkinr Ta

EnmextponHa momra, BifmeokoH(pepeHIii Ta

BipryanpHi 3yctpiui y 3D-mpocTopax, CHijgbHi

caity

criBOpars COIiaNBHI Mepexi BipTyaJbHI poO0Ui IPOCTOPH
[lepconamizaris Ta ITepconamnizoBaHi eMEeKTPOHHI JIUCTH, Tapre-

ABaTtapu, 10 HaJIalUITOBYIOTHCS,
HaJIAIITYBaHHS TOBaHA peKJiaMa Ta HaNaIITyBaHHS BeO-

MIePCOHATI30BaHI BipTyalbHi CepeIOBHIIA

Kananu nponaxy ta
MapKETUHTY

Be6-caiitn, comiambHi  Mepexi, email-
MapKEeTHHT Ta TOIIYKOBHI MapKETHHT

BipTyanpHi moypymMu Ta MarasuHu, MapKeTHH-
roBi  3aX0[H, II0 CTBOPIOIOTH OCOOJHBI
Bpa)KEHHsI, T4 peKiiaMa BCEPEIUHi CBITY

3any4yeHHs Ta
JIOSUTBHICTB J10 OpeHIy

BeOcaiitu OpeHIiB, 3aCTOCYHKH IIpOrpam
JIOSTTBHOCTI

BpennoBani BipTyasibHI CBiTH, IHTEPaKTHBHA
B3a€EMOisi 3 OpeHIoM

TexHomnoriuna
iH]ppacTpyKTypa

CraHJapTHUI IHTEpHET, MOOLIBbHI IPUCTPOT
Ta Tpamuiliitae 00YKCITIOBAIEHE
00JaTHaHHS

VR/AR,

ITYYHUN

Cyuache o0aTHaHHS
BUCOKOILBUIKICHUNA
IHTEJIEKT Ta OJIOKYENH

Juist
IHTEpHET,

IDicepeno: cgpopmosano asmopom na ocrosi [9-14].
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BiamoBizHO 10  KOHmemmii  «TexHoJoTis—opradizauis—cepenaosumie» (Technology-
Organization-Environment, TOE), nocnmikeHHs CTBepIKye, IO TMepexix 1o eramy 2 —
OopraHizamiiHoi TOTOBHOCTI — TOTpeOdye HE JHIIe HASIBHOCTI HAMIAHOT TEXHOJIOTIYHOI
iHppacTpyKTypH, a ¥ BIANOBIAHOTO PIBHA OpraHi3allifHOI CIPOMOXKHOCTI, BHYTPILIIHBOT
y3TrOJDKEHOCTI Ta ajamnTarlii 10 30BHINIHIX ()aKTOpIB BIUIMBY. 3a3HA4Y€HI BUKJIMKH JAalOTh 3MOTY
BHU3HAYUTU KOHKPETHI MOTPeOH, SIKi HOTEHIIIIHO MOXKYTh OyTH 3a7J0BOJICH] 3aBISIKH BIPOBAKEHHIO
TEXHOJIOT1M MeTaBCeCBITY, (OPMyIOUH TEPEAYMOBH I CTpPATEriyHOrO mepeocMucieHHs B2B-
KOMIIaHIIMU HOro mMoxuimBocTed. Taka modyaTtkoBa opieHTalis 3a0e3nedye JIOTIYHUNA 3B’SI30K MK
1meHTU(IKAIIEI0 HAsIBHUX OPraHi3allifHUX 1 PUHKOBUX MPOTAIWH Ta TMOMAJIBIIUMU €TalaMH
OIIIHIOBAHHS JIOIUTBHOCTI i MPAaKTUYHOI peatizaiii TeXHOJIOT1H METaBCECBITY.

[TepciekTBa JMHAMIYHUX MOXIIMBOCTEH akKIEHTY€ yBary Ha 3HAYyIIOCTI eTamy 3 —
pexoHdiryparii MOXIJIMBOCTEH, MiIKPECTIOI0UN HEOOXIHICTh MTOCTIHHOT ajanTarii Ta Tpancdopmarii
pecypciB B2B-kommnaniii 11 eheKTHBHOTO BUKOPUCTAHHS HOBUX TEXHOJIOTTYHUX MOXJIUBOCTEH [17].
VY 11bOMy KOHTEKCTI MOXJIUBOCTI METaBCECBITY, 30KpeMa (hOpMyBaHHS CEpEeOBMII JUIS IHHOBAIIH 1
CHIBITpaIli, PO3BUTOK YJIOCKOHAJIEHUX MapKETHHTOBUX IHIIIIATHB, a TAaKOX PO3UIUPECHHS CEPBICHUX
MOXIJIUBOCTEH 1 MIATPUMKH, (PYHKIIOHYIOTH SIK B3a€EMOIIOB’S3aHI MEXaHI3MH IMOJOJAHHS CyYacHUX
0i13HeC-BUKIIMKIB. /[MHAMIYHI 1HHOBAIIHI €KOCHCTEMHU 3a0€3MeUyIOTh MOXKIUBOCTI ISl CIIJIBHOTO
CTBOPEHHS LIIHHOCTI B PEXKHUMI PEaTbHOTO Yacy, CIpUsAoYr (popMyBaHHIO IEPCOHATII30BAHUX PIllICHb
JUTSI CTpaTeTIvyHO BaXKJIMBUX KJieHTIB. [{udposi miaTtdhopmu cmiBmpalli MOCHIIOIOTh B3aEMOIII0 MIXK
yYaCHUKaMHM €KOCHCTeMH, 3a0e3MeuyloTh ONEpaTHBHY KOOPAMHAIIO Ta CHPUSIOTH IiJBHIIECHHIO
SKOCTI ~ CepBICHOTO 0OCIyroByBaHHs. BojgHouac yIOCKOHaJ€HI MapKETHHIOBI  IHII[IaTHBH
BUKOPHCTOBYIOTh (DYHKILIOHAJIbHI MOXJIMBOCTI METaBCECBITY, 30KpeMa BipTyaslbHi JEMOHCTparlii
MPOJYKTIB Ta IMEPCUBHI (opMaTH B3AEMOJIIi, IS CTBOPEHHs OUIBII 3aTydaroyoro KIII€HTCHKOTO
nocBiny. Po3mmpeni cepBiCHI MOKIMBOCTI Ta MIATPUMKA, BKIIOYAIOYH IMEPCUBHE HAaBYAaHHSI, PO3BUTOK
KOMITETEHTHOCTEH 1 CTpaTeriuHe ympaBiHHSA TaJaHTaMH, CHPUSIOTH TIJBHINEHHIO OMNEpaIiiHOl
THYYKOCTI, aJaNTUBHOCTI Ta €()EeKTUBHOCTI IMEPCOHANy 3aBASAKH IHTEPAKTHBHUM CepelOBHIIAM
B3a€EMO/IIT B pEXKUMI peabHOro Yacy.

Teopis apopnancy (affordance theory) nae 3Mory mosICHUTH, YOMY METaBCECBIT POPMYE SKICHO
HOBUI Ha01p MOKIJIMBOCTEH MOPIBHIHO 3 TPATUIIHHUMYU [IU(PPOBUMU TIaTHOPMaMHU, 30KpeMa y TaKUX
cepax, SK MABUIICHHS ONepariifHoi e(peKTUBHOCTI, CHPUSHHS JOCATHEHHIO LiJIeH CTaIor0 PO3BUTKY,
3pOCTaHHS TPOIYKTUBHOCTI TIpalli Ta TIOCHJICHHS 3aJlydeHHs 3alliKaBICHUX CTOpiH y B2B-
cepenoBumax [18]. Inrerpamiss 1i€i TeOpeTWYHOI TEPCIEKTHUBH JEMOHCTPYE, SKUM YHHOM
3aCTOCYBaHHS MOXIJIMBOCTEH METABCECBITY [UIsl BHPIIMIEHHS KOHKpPeTHHX B2B-BUKIIMKIB MOXke
3abe3nedyBaty (POpMyBaHHS MMPAKTUYHO 3HAUYIIMX 1 BUMIPIOBAaHUX Pe3yJbTaTiB. BogHouac y Mexax
3aMporOHOBAaHOI  KOHIEMIIi Oap’eépu BIPOBAHKEHHS METABCECBITY (30KpeMa TEXHOJIOTIYH,
MOBEIHKOBI Ta €KOHOMIUHI) PO3IJISNAIOTHCS SIK MDK(YHKIIOHAIBHI Ta MDKraiy3eBi (akTopH, II0
BH3HAYAIOTh TEMNHM  MacmTaOW ajganTaimii BIAMNOBIIHUX TEXHOJNOTIYHUX pimeHb. Lli OGap’epu
BiIOOpaXKarOTh TUHAMIYHY B3a€MOJII0 MK TOTCHIIHHUMH MOXJIMBOCTSIMH METaBCECBITY Ta
0oOMEXEeHHSIMH, SIKI OpraHi3allli MalTh MOJOJIATH JJIA peallizaiii HOro CTPaTeriyHoro MOTEHITATY.
30KpemMa, TEeXHOJIOTIUHI OOMEXEHHs, TIOB’sI3aHi 3 HEJOCTATHIM PIBHEM PO3BUTKY iH(PPACTPYKTYpH,
MMTaHHAMU Ki0epOe3neku Ta mpodieMaMu IHTepoTepadeTbHOCT], MOKYTh CTPUMYBATH BITPOBAKEHHS
TMHAMIYHUX 1HHOBAIlIMHUX eKOocHcTeM. BogHodac mMoBemiHKOBI (DakTOpW, Taki SK CHOPUAHSATTS
TEXHOJIOT1] MpaIliBHUKaMHU, PIBEHb MIATPUMKHU 3 OOKY KEpIBHMIITBA Ta OpraHi3alliifHa BIIKPUTICTh JI0
3MiH, MOKYTh BIUTUBATH HAa TOTOBHICTh KOMIAHIN 10 BUKOPUCTAHHS LU(PPOBHX MJIaT(HOPM CITiBIpAILli.
ExoHOMIYHA TOTOBHICTD, III0 OXOIUTIOE OIIIHIOBAHHS €KOHOMIYHOI JTOITBHOCTI, JOCTYITHOCTI pecypciB
1 MOXJIMBOCTI MacuITa0yBaHHA pillleHb, BIIrpae BU3HAYAIBHY POJb Y IMPOIECI MPUNHHATTS pillIeHb
I0/I0 BIPOBAHKCHHSI MeTaBcecBiTY B B2B-konTekcti. CaMe BOHA 3HAYHOIO MIpPOIO BU3HAYA€E, Yd
CIpUMMAaTUMYyTh KOMIIaHii BIAMOBIIHI 1HBECTHLIl SIK CTpaTeriyHO OOIPYHTOBAHI Ta Taki, IO
3a0€3MeuyI0Th JOBIOCTPOKOBY LIHHICTH (pHC. 1).
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I AHTHIEIEHTH H MexanizmMu H Hacaigkn I

2. Opranizauiiina 3. IlepebynoBa MOKJIHBOCTeH 4. Crpareriuni
1. BUKIHKH . . .
rOTOBHICTH CTBOpPEHHA HiHHOCTI pe3y/bTaTH
Heeghexmuena cnisnpaya
Moxcnusocmi Onepayiiina
Biocymuicme e3aemodit 3 . Memasceceim exmuenicms
X Texnonoziuna Y ep
Kaienmamu
, . Cepedosuwia ona innosayii Bnnue na cmanuii
Obmexncena innosayilina . N )
] ITosedinkosa > ma cnignpayi > po3eumox
exocucmema
Pozuwupeni mapxemunzoei Hidsuwennn
IHpozanunu ¢ nasuanni inini i i
P Exonomiuna iniyiamueu, 600cKoHaneni npodykmusnocmi
nepconany nocayau ma niompumxa npayi
3anyuenns

Pospizneni mapkemunzosi

3ayiKaeenux cmopin
MOYKU KOHmaxkmy

IDicepeno: cghopmosano asmopom.
Puc. 1. 3acTocyBaHHA MeTaBCcecBiTY 10 KOHKpPeTHMX BUKJIMKIB B2B

BHCHOBKM Ta mNepCcHeKTHBHM MNOJAJIbIIUX AOCTiIKeHb. BIpoBa/ykeHHA BipTyalbHHX
maTdhopM 1 TEXHOJOTIH MeTaBcecBiTY y chepy B2B-mapkeTunry sBisie co0oOr0 CTpaTerivyHO
Opi€EHTOBaHMK 1 TOCTYNOBHMH mpolec TpaHchopmalii, SKAH BUXOIUTH 3a MEXI TpaauLiiHHX
MapKETHHTOBUX MIIXO/IB Ta (pOpMy€e HOBI MOXKIIMBOCTI JJIsI PO3BUTKY Oi3HEc-B3aemoii. 30Kpema,
TakKi TEXHOJOT1 3a0e3MeuyIoTh yIOCKOHAJICHHs Mpe3eHTallli TPOAYKTiB, MOTTUOICHHS B3aeMOIIi 3
KJIIEHTaMH, OTPHMMAaHHS aHAJITUYHUX 1HCAWTIB HA OCHOBI JaHMX, a TaKOX CTUMYJIIOBaHHS
iHHOBaIiHOI AisuibHOCTI B2B-koMmaHiil. Y Mipy HOAanbIIoro po3BUTKY TEXHOJIOT1H METaBCECBITY
BOHM MOXYTb CYTTEBO BIUIMBATH Ha €BOMIOLII0 B2B-MapkeTHHTY, CTBOPIOIOYHM HOBI MOXKIIMBOCTI 1151
opraHizauii, sKi HparHyTh JAOCIHIAWTH Ta IHTErpyBaTH ixHIM cTpareriunuii morteHuian. Ls
TpaHchopMalliss HE € JHIIe KOPOTKOCTPOKOBOIO TEXHOJIOTIYHOIO TEHJEHIIIEI0, a BimoOpaxkae
(dbyHIaMeHTanbHy Tepe0yI0By MiAXOMIB 10 KOMYHIKallii, B3aeMoii Ta 3MIMCHEHHS TpaH3aKIiH y
B2B-cepenoBuii, GpopMmyroun nepeayMoBH sl OUTBII iHTETpoBaHOi, e(peKTHBHOI Ta aganTUBHOL
Oi3Hec-exocucTeMH. lle nocmiKeHHs CHpsSMOBaHE Ha CTUMYJIOBAHHS IOAAJIBILIOTO PO3BUTKY
TEOPETUYHHUX IIAXOMIB Y cdepi MapKETHHTY METaBCECBITY IUISIXOM 3alpOIIOHYBaHHS HOBOI
IIPOLIECHO OPIEHTOBAHOT KOHLIENTYAIbHOI MOIEI, sIKa OMUCYE, IKUM YnHOM B2B-kommaHii MOXyTh
3MIMCHIOBATH TIEPEXi]] Uepe3 YOTHUPH B3aEMOTIOB sI3aH1 €TaIlu:

1) BupilIeHHs OCHOBHUX BUKIHKIB y cepi B2B;

2) oIliHKa TOTOBHOCTI OpTaHi3ariii;

3) BUKOPUCTAHHS! KOHKPETHUX MOXKJIMBOCTEH METaBCECBITY;

4) MOCSTHEHHSI CTPATETIYHUX PE3yJIbTATIB.

Ile mocnimkeHHs pPO3IIMPIOE HAsBHUI HAyKOBHM OpOOOK, MEpEeXoJsud BiJ OMUCOBOIO
aHaJli3y OKPEMHUX acIeKTiB METaBCECBITY 710 (OPMYBaHHS CTPYKTYpPOBAHOI MOJIEII, SIKA MOSICHIOE, SIK
B2B-xommnaHii MOXYTh CUCTEMHO Ta HNPAaKTUYHO IHTETPYyBaTH MOXKJIMBOCTI METAaBCECBITY y CBOI
MapKETUHTOBI TPOIECH. 3amporiOHOBaHA MOJENb BHOKPEMIIIOE TPH KIIFOYOBI KOMIIOHEHTH
METaBCECBITY, 1110 MAalOTh CTpaTeriyHe 3HAYE€HHS JUIs pOo3BUTKY B2B-MapkeTuHry:

1) nuHaMivHE cepeoBHILE IHHOBAIIIH Ta CITIBITPAIli;

2) BIOCKOHAJICHI MApKETUHIOBI 1HII1aTUBH;

3) po3MHMpPEHi MOCTYTH Ta MiATPUMKA.

VY Mmexax AMHAMIYHOI €KOCHCTEeMHU 1HHOBAIliH 1 crhiBmpaini B2B-kommanii BUKOPHUCTOBYIOTH
opraHizaliifHy THy4YKiCTb, KPEaTUBHICTh Ta MAPTHEPCHKI B3a€MOJII Isi Oe3nepepBHOI ajanTamii i
CHUIBHOTO CTBOPEHHSI 1HHOBAIil B yMOBaX PO3BUTKY MeTaBcecBiTy. Takui MiaXiA MiIKpecitoe
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BAXKJIMBICTh 37aTHOCTI KOMIAHINA OINEpaTHBHO pearyBaTh Ha HOBI TEXHOJOTIYHI TEHJICHINI Ta
TpaHcopmMallii BipTyaJIbHOTO CepeIOBHINA, a TAKOXK AKLEHTYE POJIb MIKOpraHi3aliifHoi criBIpari
Ta EKOCHCTEMHOT0 TapTHEPCTBa y (OpMYBaHHI HOBHX MOJIEJICH CTBOPEHHS IIIHHOCTI. Y TOCKOHAICH1
MapKeTUHTOBI  IHIMIATHBH Tepen0adaloTh BUKOPUCTaHHA (QYHKLIOHAJBHUX  MOKJIMBOCTEH
METaBCECBITY sl (OpMyBaHHS IMEPCHBHOIO Ta IHTEPAKTUBHOTO KIIEHTCHKOTO JOCBiny B B2B-
cepenoBuIli. Bix BipTyalbHUX JIEMOHCTpAliii MPOAYKTIB A0 IHTEPAKTUBHUX MAapKETHHTOBHUX
KaMIaHI{ — 11l MOKJIMBOCTI CTBOPIOIOTh YMOBH ISl IEPEOCMHUCIICHHS TPATUIIIHHUX MaPKETUHTOBUX
MIPAKTUK, TOCHJICHHS B3a€MOJIl 3 IUIbOBUMH ayJUTOpPiAMH Ta (GOpMyBaHHS OUIBII TIHMOOKHX
BIIHOCHH 13 KJIi€HTamMH. Po3mmpeHi cepBICHI MOXIJIMBOCTI Ta MiATPUMKA BHU3HAYAIOTH POJb
TeXHOJOTi# po3mupenoi peaabHOcTi (XR) 1 mryunoro intenekty (Al) y Tpancdopmarii npouecis
00CITyrOBYBaHHsSI KIIEHTIB Ta PO3BHUTKY CEpPBICHHUX TMPOMO3UIIIA Yy METAaBCECBITI. 3aBASKH
MIEPCOHATI30BAHNUM, IHTEPAKTUBHUM 1 KOHTEKCTHO a1alITOBaHUM (hopmaTam B3aemoii B2B-kommnanii
MOXYTh TIOCHJIIOBATH CIPUUHATTS OpEHIy, MIABUINLYBAaTH pPIBEHb 3aI0BOJICHOCTI KIIEHTIB 1
3MIITHIOBATH JIOBIOCTPOKOBY JIOSUTbHICTE. [HTETpaItist X MOXKJIMBOCTEH 13 Cy4YaCHHUMH TEHACHIISIMH
po3BUTKY B2B-MapkeTwHry ma€ 3Mory po3TrisfaTH METaBCECBIT SIK MOTEHINHHY muatGopmy mjs
1HHOBAIIi}, TOTJIMOJICHHS B3a€MOJI1 Ta PO3BUTKY MIKOpPTaHi3allifHUX BiIHOCHH. Y MEPCIEKTHUBI 1€
MOXE CIPHUATH TIIBUIIEHHIO KOHKYPEHTOCITPOMOXKHOCTI KOMMaHii, ()OpPMyBaHHIO HOBHX JKEpEs
CTBOPEHHSI LIHHOCTI Ta 3a0€3MEYEeHHIO CTAJOr0 PO3BUTKY Oi3HEC-€KOCHUCTEM. TakUM UYHWHOM,
METaBCECBIT CTBOPIOE TIEPEIyMOBH ISl €(DEKTUBHIIIOTO BUKOPUCTAHHS CIIUJIBHUX PECYPCIB, 3HAHD 1
KOMIIETEHI[Il YYaCHUKIB EKOCHUCTEMH, CTHMYJIIOIOUM I1HHOBAIliiHY [iSUIBHICTH Ta CIPHUSIIOYU

CIIJILHOMY CTBOPEHHIO IIIHHOCTI JIJIsl KJIIEHTIB 1 3aIlIKaBICHUX CTOPIH.
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