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Bauepis I'. Hlep6ak, Hatauisa I'. Ceinninbka
Kuiecvkuil nayionansHuil ynieepcumem mexnono2ii ma ouzainy, Ykpaina
LUXURY-TEXHOJIOI'TI SIK 3ACIB NIJIBUIIIEHHSA KOHKYPEHTOCITPOMOKHOCTI
MIAINMPUEMHULIBKOI'O BIBHECY

Cmammio npucesiueHo 00cniodceHHo cneyuixu OpeHOié npemiym-Kiacy ma Cy4acHUM
MeHOeHYIAM pO36UmKY Oi3Hec-nionpuemMHuymea. Ynpaeninusa cydacnum Luxury-6i3necom, iHuumu
cnosamu, 6i3HecoM MOOHUX MOBAPIB, i, 30KpeMda, KIOYOBUM OJi Hb020 AKMUBOM — OU3AUHEPCLKUMU
bOpeHOamu, € camoCmiliHO0 HAYKOB0I0 [ NPAKMUYHON NPOONIEeMON0, 3HAYEHHs SKOI 8 OCMAaHHI
decamunimmsa nocmitiHo 3pocmae. Exonomiuna kpusa, ska 0y1a Cnpo8OKO8AHA NAHOEMIEIO
COVID-2019, cmana nepiooom eaubOKux HOMpACiHb O 2100anvHoi exonomixu. [Ipome, 3a
pe3yIbmamamt  CY4AcHUX HAYKOBUX OOCHIONCeHb, MAKa Ccumyayis GusABULAch HAO38UYALHO
CNpUsmMaIUBoI0 0/ 8uBe0eHHs Oi3HeCy HA SKICHO HOBUL piBeHb, 30Kpemd, OYI0 3HAUOEeHO Cnocio
nepesecmu Oinbwicms mMeopuux OisHec-npoyecie Ha OUCmMaHyiuHuill OoHaauH-pexcum. Iinomesa
00CNIOIHCEHHS NPEOCMABNeHA MBEPONCEHHAM NPO me, Wo 3a YMO8U I[PYHMOBGHO pPO3podIeHoi ma
peanizoeanoi cmpamezii Luxury-mexnonocii, 6e0eHHA NIONPUEMHUYLKO20 Di3HeCy, Wo BKII0YAE 8
cebe cmpameziune MapKemuH208e NO3UYIOHYB8AHHS, KOMIAHIS MAE MONCIUBICIb He MITbKU SHAYHO
30LIbUWUMU C80I0 YACMKY PUHKY | NpUOYMOK, ane U aunepeoumu c80ix KOHKYPEHmMI8, ¥ MOoMy YUCi
U eenukux 3apyoidchux epasyie. Memorw O0o0cniodcenHs € O0OIPYHMYBAHHA 6aAPIAMUBHOCE
gukopucmannsa  Luxury-mexnonoeii Ak 3acoby  NIOBUWEHHA  KOHKYPEHMOCNPOMONCHOCHI
nionpuemMHUYybKo20 6izHecy. Memooono2iuny 0CHO8Y 00CHIONCEHHS CKIA0aomy. meopisi OpeHOUHeY
— 01 BU3HAYEHHs HAUOLIbUW OOYIIbHUX Memooie cmeopenHs Luxury-openodis, cmpameiuHull
Mapkemune — 015 po3pooaenns OizHec-cmpameeii npocysauns Luxury-openois, nopmenvHuti ma
MampuyHutl nioxoou — Ons O0OIpYHmMyeanusa nosuyionyeanns Luxury-openodie. Kpim moeo,
3aNPONOHOBAHO MAMPUYHULL NIOXI0 00 YNPAGNIHHA OU3AUHEPCbKUMU OpeHOamu, O0OIPYHMOBAHO
PpoTib KoHyenyii nopmabensi Ou3auHepCcoKux OpeHois ax Haubitbul eghekmusHy Gopmy ynpasiiHus 6
Luxury-6izneci. /losedeno, wo euxopucmanus Luxury-mexnHonoziti 003801umv 600CKOHAIUMU
cucmemy YRPAGLiHHA OU3AUHEPCLKUMU OpeHOamu SIK HA JOKANbHOMY, MAaK i Ha 2100a1bHOMY
Luxury-punkax.

Knrouoei cnoea: Luxury-openo,; 6iznec, nionpueMHUymao.

Basepus I'. lllepbak, Hataaus I'. CBuHIUIKasI
Kueeckuii nayuonanoHvlil yHugepcumem mexHo102uil u ouzaiina, Yxkpauna
LUXURY-TEXHOJIOT'MH KAK CPEACTBO IHOBBIIIIEHUSA
KOHKYPEHTOCIIOCOBHOCTHU NNPEANTPUHUMATEJIBCKOI'O BUSHECA
Cmambs noceéaujena ucciedo8anuio cneyuduku 6peHoo8 npemuym-Kiacca U cO8pemMeHHbiM
MeHOeHYUsAM pazeumus OusHec-npeOnpunuMamenscmed. Ynpasnenue cospemenHvim Luxury-
OU3HecoM, UHbIMU C108AMU, OUHECOM MOOHBIX MOBAPO8, U, 8 YACMHOCMU, KIOYe8biM OJisl He20
aKmueom — OU3AUHEPCKUMU OpeHOaMu, ABNAEmcs CamoCmMOoAmMenbHOU HAYYHOU U NPAKMU4ecKou
npobnemoll, 3HaueHue Komopou 8 nocieoHue 0ecAmuiemus NOCMOAHHO PAcCmém. DKOHOMUYeCKUll
Kpusuc, cnposoyuposartulil nanoemueti COVID-2019, cman nepuodom enyookux nompsacenuii OJis
enooanvrol IkoHomuxu. OOHAKO NO pe3yIbmamam CO8PEMEHHbIX HAVUHBIX UCCIe008aHUU, MAKas
cumyayus 0Kasalach 4pessvluatiHo 01a2onpusmHou Ol 8616004 OU3Heca HA Ka4eCmeeHHO HOBbllL
Vpogenvb, 6 uyacmHocmu, Obll HalldeH cnocob nepesecmu OONBUIUHCIMBO MEOPUECKUX OU3Hec-
npoyecco8 Ha OUCMAHYUOHHBIU OMAAUH-pedcuM. [unomesza uccredosauus npeocmaesnena
ymeepocoenuemM 0 mMoM, 4mo Npu YClO8UU OCHOBAMENbHO pAa3pabOmMaHHOU U peanu308aHHOl
cmpamezuu Luxury-mexnonozuil, eedeHue npeonpuHuMamenbCKko2o ousHeca, 8Ka04arue2o 6 ceos
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cmpame2uieckoe MapKemuH2080e NO3UYUOHUPOBAHUE, KOMNAHUS UMeen 803MONCHOCHb He MONbKO
3HAYUMETLHO YBETUYUMb CB0I0 000 PbIHKA U NPUOBLIb, HO U 3HAYUMENbHO ONnepeoumsv CE0UX
KOHKYDEHmMO8, 6 MOM Yucie U KPYNHuIX 3apyOedxcHvix ucpokos. Llenvio uccieoosanus sasnsemcs
0b0CcHO8aHUe BAPUATMUBHOCTIU UCNONB308AHUS  Luxury-mexHono2uii Kak cpeocmed NosbluleHUs
KOHKYPEHMOCHOCOOHOCMU — NPeOnpuHUMamenbckozo  ouzmneca. Memoodonozuueckyio  0CHOBY
UCCTIe008AHUSL COCMABIAIOM Meopust bpenounea — 0Jis1 onpedeieHus Hauboaee YenecooOpasHvix
Memo0o8 cozoanus Luxury-Openoos, cmpamezuyeckuii mMapkemune — O0isi paspabomku OusHec-
cmpamezuu  npoogudxceHuss Luxury-openoos, nopmgenvhvlli U MAMPUUHbIUL NOOX00bL — OJis
obocnosanusa no3uyuoHuposanus Luxury-6penoos. Kpome moco, npeonoscen mampuyHuli n00X00
K YApAgieHuto OU3auHepcKumu openoamu, 0O60CHOBAHA POib KOHYenyuu nopmaeens ouzatiHepckux
bpenoos kax Hauboree 3ppexmusnoli Gopmsl ynpasnenus 8 Luxury-ousnece. Jlokasauno, umo
ucnonvzoganue  Luxury-mexHonocuil No3601UM  YCOBEPUEHCMBOBAMb  CUCMEMY  YNPAGIeHUs
OU3aUHEPCKUMU OPeHOAMU KAK HA JIOKAbHOM, MAK U 2100a1bHoM Luxury-pulHKax.
Knroueevie cnosa: Luxury-openo, busnec, npeonpuHumamenbCmeo.

Valeriia G. Shcherbak, Nataliia H. Svintsitska
Kyiv National University of Technologies and Design, Ukraine
LUXURY TECHNOLOGIES AS A TOOL TO BOOST
THE COMPETITIVENESS OF ENTREPRENEURIAL BUSINESS

The article seeks to explore the specifics of premium brands and current trends in business
entrepreneurship. Managing modern Luxury business, in other words, fashion industry, and in
particular designer brands as its key asset is an independent scientific and applied research issue
which has gained increasing importance over the last decades. The economic crisis spurred by the
COVID-2019 pandemic has become a profound turmoil for the global economy. However,
according to the results of modern research studies, this situation has contributed to creating
favourable environment for bringing business to a qualitatively new level which resulted in the first
place in shifting much of creative business processes to a virtual domain, thus transforming fashion
business into online business models. The research hypothesis is represented by the statement that a
thoroughly developed and implemented marketing strategy based on Luxury technologies, as well
as doing entrepreneurship-driven business including strategic marketing positioning, will facilitate
a significant increase in the company market share and profits along with finding pathways to
outperform the competitors, including big international market players. The purpose of this study is
to substantiate the variability of making use of Luxury technology as a promising tool to boost the
competitiveness of entrepreneurial ventures. The methodological framework of the research covers
a branding theory — to identify the most appropriate methods to build Luxury brands, strategic
marketing tools — to develop a business strategy to promote Luxury brands, portfolio and matrix
approaches — to justify the positioning of Luxury brands. In addition, the study offers a matrix
approach to managing designer brands, together with suggesting a better understanding of the role
of a designer brand portfolio concept as the most effective business model in the area of Luxury
sector management. It is argued that application of Luxury technology will help to enhance the
designer brand management paradigm in both local and the global Luxury markets.

Keywords: Luxury brand,; business, entrepreneurship.

IlocTtanoBka npodJjemu. Luxury-6i3Hec K OAWH 13 CETMEHTIB 1HAYCTPil MOJHU 10 TIOYATKY
XXI cT. HaKOMMYUB KOJIOCATBHUN JOCBIA MO CTBOPEHHIO, PO3BUTKY Ta YHPABIIHHSA KIIOYOBUMHU
aKTHUBaMHU IS IOTO BUAY IisTbHOCTI. 3a Oumemn HiX 100-piuny ictopito B Luxury-6i3Heci
BUpOOJICHI yHIKaJdbHAa cucTeMa JuBepcudikanii nu3aifHepchbKuX OpeHiAiB, ¢opMu 1 MeToau
YOpaBIiHHSA HUMH, a TaKOX crenudiyHa CUCTEMa MapKETHHTOBHX KOMyHikariii. OjgHak cBiTOBa
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HayKOBa JIiTeparypa B 00J1acTi MEHEKMEHTY 1 MapKETHHT'Y JJOCUTH JIOBrO HE po3risiiana (peHoMeH
MiAMpUEMHUIITBA B Luxury-0i3Heci.

AHaJi3 0CTaHHIX JOCTiI:KeHb Ta HeBHPilIeHa yacTHHA mpodjemu. B kinmi 1990-x pp.
OpUTaHCHKI BYEHI BiJI3HAYAIN, IO PIBEHb CYYacCHUX JOCIIHDKEHb B 00JacTli MIANMPUEMHHIITBA B
Luxury-0i3Heci «3HaXOAWTbCS Ha MOYATKOBIN CTajii, i1 BCE BUTIIANAE TaK, IO MiAMPUEMHUIITBA B
oOmacTi BECOKOi Monu B3aram He icaye» [1]. [lepmumu Ha MIHIIMBUH TAX1A 10 TATPHEMHHUIITBA B
Luxury-6i3Heci 3pearyBanu Taki (piHaHcoBi iHcTUTYTH, 5K JP Morgan 1 Merrill Lynch, crBopusiim B
kiHmi  1990-x  pp. Bimmimm Luxury-aHamiTUKM 1J18 MOHITOPHHTY Ta OIIHKHA TJ100aTbHUX
nu3aiiHepcbkux OpenaiB. HacTynHuii kpok OyB 3poOjeHMH MIKHApOAHOI KOHCAJITHHTOBOIO
kommaniero Interbrand, ska 3 2001 p. Brmroumna Luxury-Opernmu B TOP-100 mpoBimHux
rnobanbHux OpenaiB. Ilorpeba B HaykoBHX po3poOKax B OOJIACTI MAapKETHHTY Ta YIPaBIiHHS
Luxury-nponykramu npusena a0 nosisd B 2001 p. Mi>KHapOJHOTO HAYKOBO-TIPAKTUYHOTO JKYpHAIY
Journal of Fashion Marketing and Management, OCHOBHOIO METOIO SIKOTO € «BCEOiUHE BUBYCHHS
BUHUKAIOYMX TCHICHIIM Ta TpoOieM, M0 BIUIMBAIOTh HAa INBUAKOIUIMHHUX yMoBax Luxury-
iHayctpii». Curyauis B Haylli JOKOPIHHO modvana 3MiHoBaTHCS B XXI cT. ¥ KOpOTKI TepMiHH
BHUXOJATh aHAJITUYHI POOOTH, MPHUCBAYEHI OApa3y KiIbKOM Ii00adbHUM Iu3aiHepchKkuM Luxury-
opengam: Burberry [2], Gucci [3], Hugo Boss [4]. OnHak icHyroda niTeparypa 3 IpoOieMaTHKU
Luxury-OpeHmiB He po3MIsiIa€ TUTAHHS YNPABIIHHS MMANPUEMHUIIBKUM O13HECOM B paMKax
Luxury-xoHrmnomepatiB. Y wLiif cTaTrTi poOUTHCS crpoba pO3IJISHYTH 1 MpoaHali3yBaTH iCHYIOUY
MPaKTUKYy YMPaBIiHHA To0ansHUMU Luxury-TexHosorisMu came Ha mnpukiaai Armani Group i
Gucci Group, sIKi AOTPUMYIOTBCS PI3HUX MPUHIHUIIB MiANPUEMHUIIBKOTO Oi3HECY.

MeTow maHOTO JOCHIDKEHHsT OOTPYHTYBAaHHsS JOILUIBHOCTI BHKOpHCTaHHS Luxury-
TEXHOJIOTIH SIK 3aC00Y MiABUIIEHHS KOHKYPEHTOCTIPOMOKHOCTI HiANPHEMHHUIIBKOTO Oi3HECY.

Pe3yabTaTtn nociaimkenns. Knacuunmii Luxury-prHOK Mae mipaMiiadbHy CTPYKTYpY, Ha
BEPILINHI SIKOI 3HAXOOUTHCS Kareropis oxaary Bin KyTiop (haute couture), mami po3TamoByIOTHCS
Kateropii mper-a-mopre ae Jokce (prét-a-porte de luxe) 1 mper-a-mopTe, 3a HUIMHU CIIIJT KaTeropist
mudy3Hux OpeHniB, moTiM — (abpuuHux OpeHiB 1 OpeHniB po3apiOHOro MpoAaBLs i, HAPEUIT, B
OCHOBI Tipamigu — MacoBud puHOK ojsary. Ha xinemp 2020 p. migepcTBO cepen TIIOOATBHHX
Iu3aiiHepChbKUX OpEeH/IIB 3a BEepCi€l0 KOHCAITMHTOBOi koMmmadii Interbrand Burisgae HacTymHuUM
guHOM (Tabm. 1).

Tabauys 1
IIpogiani rinodanbui Luxury-openamn
Bapricts (brand value), mupn non. CHIA | % 3poctanns Micue B ciucky
Bper IO TIOo1Ie- Kpaita IQO l'IpOBi,Z[HI/IX‘
2016 | 2017 | 2018 | 2019 | 2020 pPEIHBOTO CBITOBUX OpEH/IIB
pOKYy B 2020 p.
v 1705 | 671 | 660 | 1601 | 1761 | +10 | dpanis 17
Gucci 5,30 5,10 4,72 6,62 7,16 +8 Itamis 46
Chanel 4,27 4,32 4,42 4,78 5,16 +8 OpaHntis 61
Hermes | Hemae |5 4r | 338 | 354 | 3,86 9 ®panmix 81
JaHUX
Prada 2,49 2,54 2,57 2,76 2,88 +4 ITamis 96
Armani | HEMAE | HEMAE |, o) | 5 ca | 5 79 +4 Tranis 97
JIaHUX | JaHUX
Burberry | Hemae | Hemae | Hemae | Hemae 579 o Benuka 08
NAHUX | JaHUX | JaHUX | JaHUX ’ bpuranist

IDicepeno. [8].
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Jns Luxury-6izHecy rioOanizanis He € BIAKpUTTAM XXI CT., IPOIYKTH TEKCTUIBHOTO, a
3TOIOM 1 IIBEHHOTO BUPOOHUIITBA TPAH MPOTATOM 0aratbox CTONITh 3HAYHY POJIb B MIKHAPOAHIHN
TopriBii. Posrmsmatoun rioGamizamiio  «IK 3pOCTaHHS IHTEpHAIioHami3auii BUPOOHHUIITBA,
TUCTpUOYIIT Ta MapKeTHUHTY TOBapiB 1 mociayr» [5, c.353], cmig 3a3Ha4uTH, MO OUIBIIICTH
cydacHux Luxury-OpeHiB mnepecTynuiu reorpadidyHi KOPJOHH JIOKAIbHHMX PHHKIB, BEIy4Yd
BUPOOHWYI, AUCTPUOYIIIHI 1 MapKETUHTOBI omeparii Ha riao00aJbHOMY MIKHApPOJIHOMY PHHKY.
PosrnsiHemMo noxnazHime cTpykTypu noptdeniB Luxury 6penais, Takux sk Armani Group i Gucci
Group.

Benyumii MOTHB, SIKUi JI€KUTHh B OCHOBI Oi3Hec-cTparerii kommnaHito Giorgio Armani SpA €
iHHOBalIUHICTE [6, ¢. 130]. Croromni Ha Armani Group mpairoroTs 4714 oci®6 0 BChOMY CBITY,
13 Bnacaux (abpuk, rpynma koHTpomoe 380 OyrtukiB. PiyHMiI 000pPOT ONTOBHX MPOAAXKIB
(wholesale turnover) B 2020 p mocsr 1,671,3 mapa eBpo, Bupyuka (revenues) — 1,299 mapn eBpo,
yrctuil npuOyTok (net profit) — 126,2 maH €Bpo, mo craHoButh 9,7% Bin Bupyuku [7, c. 4-5].
binplie monoBUHU piYHOTO 00OPOTY KOMMaHIT MpUIagae Ha npoaax ofsary (53%), O6iiblie 4BepTi
oboporty 3aiiMae mpojax nappymepii 1 kocMeTHku (27%), TPEThOIO 32 3HAYUMICTIO KAaTEropi€io
MPOJYKTIB, SIKI CYTTEBO BIUIMBAIOTh Ha piBeHb 000poTy, € okyisipu (8%). duBepcudikais
TOBapHO-PUHKOBOr0 MapouHoro Luxury-noprdens Armani Group npeacrasieHa B Tabi. 2.

Tabauys 2
Crpykrypa Luxury-noprdenss Armani Group
Kareropis | Bpena-npaiisep HIHTEI;ZIEOI{HH Cy60pennu Komb6inoBani Opern
Bin xyTiop | Armani Prive
[Ipet-a- Giorgio Armani Mercedes-Benz CLK
nopre  1e Giorgio Armani Design Car
JIFOKC Armani Luxury Hotels &
Resorts

IIper-a- Emporio Armani Armani Fiori Armani Nobu
opTe Armani Casa
HudysHi Armani  Collezioni | Emporio Armani Caffe
OpeHu AJ/Armani Jeans

A/X Armani

Exchange  Armani

Junior Armani Baby

IDicepeno: [5; 6].

J1o OCHOBHUX 3aB/IaHb apXiTeKTypu Luxury-OpeHay BiTHOCSThCS:

1. CtBOpeHHs €hEeKTUBHUX 1 CHIIBHUX OPEH/IIB.

2. Posmoain pecypciB Ha CTBOpEHHS OpeHy.

3. CTBOpEHHS CHHEpTi.

4. JlocsirHEHHSI SICHOCTI TOBApPHOT MPOTIO3UILII.

5. [linBuieHHs Kamitaimy OpeHy.

6. CtBOpeHH 1aTHOPMH TSI MOKIMBOT'O Maii0yTHBOTO 3pOCTaHHS.

Cimetine mianpuemctBo ['yuuio ['yudi 3 BUpoOHHUIITBA BUPOOIB 31 MIKipH OyJIO 3aCHOBAHO B
1921 p. B Itanii. biznec OynyBaBcst Ha TpagumiHoMy ans Itamii npuHmmmi cimeitrocTti. Limi, mo
bopMyroTh IMIK OpeHIiB TTpeACTaBICH] B Ta0I. 3.

[pYHTYHOYHCH Ha aHAi31 Iiel i pIHAHCOBUX MOKA3HUKIB OPEH/IIB, 10 BXOAATH B MapOUYHHI
noptdenp Gucci Group, a Takox (GakTop yacy, SKUW HEOOXITHUW JJII CTBOPEHHS 1 PO3BHUTKY
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IU3aiiHepChKOr0 OpeH/ay, MOXKJIMBO 3allpPONOHYBAaTH MAaTPUYHY CTPYKTYypy Luxury-moptdernto.
PosrasiHemMo MokinBi crieHapii pyxy OpeH/IIB 1O KBaJpaHTaM.

Bapianr 1. IloBinbHe 3poctanss. [locninoBuuil pyx 3 kBaapanta I B kBaapant II. [To3umis B
IbOMY KBaJpaTi XapaKTEPHU3YEThCS 3PUIICTIO TU3aWHEPCHKOTO OpeHay, TOOTO B Mepury 4Yepry
iCTOpi€l0 ICHYBaHHS Ha PUHKY 1 BIANOBITHUM IMO3MIIIOBAaHHAM Yy CHOXHBauiB. [IpakTuuHO BCi
JTU3aHEpChKI OpeHIIM, CTBOPEHI B mepiogu g0 1 micas Jlpyroi CBITOBOI BIMHHM 3aBIsSKH
TUMYacOBOMY (hakToOpy, 3HAXOAATHCS Ha CTaJii 3piIOCTi, IPHU LLOMY NMPUOYTKOBICTh ITUX OpeHiB
Moxe OyTu ayxe pizHoro. Y curtyanii Gucci Group, B kBaaparti Il 3naxonutscs Opena Yves Saint
Laurent, sikuii BiguyBae chOro/iHi MeBHi (piHAHCOBI TPYAHOIII, OB'A3aHi 3 KYIiBIEI0 OpeHay y Horo
TBOPIIA 1 peno3uilitoBanHsAM. 3 kBajapanTa Il pyx Openny tpusae B kBaapanrt III, e mo mo3uTuBHOT
permyTanii OpeHIy IOJA€TbCs KOMEPLIWHHMM YCHiX, 3JaTHICTh OpeHAy TeHepyBaTh NpHOYTOK i
dhopmyBaTH MapOYHHUH KaImiTall.

Tabauys 3
Listi Openny Gucci
IIponykr Llenu
bpeno-imiooc |IlintpumyBatn Gucci B SKOCTI CHMBOJY Cy4YacHOI MOJIM 1 BHJIATHOTO SIKOCTI
[TinTpuMyBaTH €KCKIIIO3UBHICTH OpeHny. IlocuneHHs: r100albHOTO MPUCYTHOCTI 3
(hoKycOM yBaru Ha JIOKaJIbHOT'O CIIO’KMBaya
Cymxu [TinTpumyBaTH JTiAEPCTBO B IHIYCTPii
YTpuMyBaTH ICHYIOUY YaCTKy PUHKY
Jlopooichi Kamnitanizamist cunbHoi penyTtaiii Gucci sk BUpoOHHKa BUPOOIB 31 MIKIpH
CYMKU i [IlomanHs mpoAyKTiB 3 1i€i kaTeropii y Bcix MmarazuHax (Gucci, M0 MalOTh MOBHHIA
eanizu ACOPTHUMEHTHUH Psifi
IIpem-a- [Tomanpmmii po3BUTOK OpPEHA-IMIKY Ta IPUOYTKOBICTh
nopme [ToganHs 611BIIOT BapiaTUBHOCTI MPOAYKTIB 3a JIOMOMOTOI0 TEXHIK «3po0JIeHHIT 3a
MipKamMmn», «3po0OJIeHHI Ha 3aMOBJICHHS»
Bzymms BukopucTtanHs HeOCTaTHLO PO3POOJIEHOTO MOTEHITIATY
Karmitanizaiiss HOBUX MPOTOTHUIIB, 10 3aITyCKAIOTHCsl Y BUPOOHUIITBO
IOsenipni 3anmyck KosekIii manucHux pedent «Ilkonay (Icon)
eupobu Po3BUTOK KepoBaHOi Oe3m0cepeTHHO MepEXi IOBETIPHUX Mara3uHiB

IDicepeno: [10, c. 18—-19].

Bapiant 2. ABanTiopa. Pyx 3 kBagpanTa | B kBaapanT IV, 110 € CBOEpIAHOIO «3a00POHEHOIO
30HOIO», TaK K caMe TYT IACEHTUYHOCTI OpeHay Moxe OyTH 3aBIaHO 3Ha4yHOI IKoau. HeoOximHo
3pOOUTH 3aCTEPEKEHHS, 10 B PEATbHOCTI Ha €Tarll CTBOPEHHS JU3alHEPCHKUM OpEH]T MPAaKTUYHO
HiKoJIM He OyBae MPUOYTKOBUM, 3aHAJITO BEJIMKI MOYATKOBI 1HBECTHIII].

Bapiant 3. EdextuBHuii mMenemxment. HaiGinbm OakaHwii crieHapidi Jyisi BIIACHUKIB
nopTdens Au3aiHepCbKUX OpPEeHIIB CKIATA€ThCsl TOAl, KON 3aBISIKU €(PEKTUBHOMY MEHEKMEHTY
TU3aiHepChKUN OpeHn 3 kBaapaHTta | mo miaroHami mepemimaerbes B kBampanT III. Kepyroum
OpeHIoM, HEOOXiJHO 3BEpTaTH MNWIbHY YyBary Ha 4acoBuil 4MHHUK. CTBOpeHHA OpeHay —
reHeparopa NpuOyTKy — BUMarae 3HadHoro 4acy. beprap Apso (Bmacauk 1 CEO rpynmu LVMH)
HA3MBa€ TakKi OpEHIM «3ipKaMuy, MiTKPECITIOIYH, M0 «IesKi OpeHau, ki He Hanexath LVMH,
MOXYTb JIOCATTH 31PKOBOCTI. SIKIIO BAACTHCS 310paTh BOEIWHO BCI €JIEMEHTH OpEHIY-31pKH, TO
Openp Oyne >xutu qyxke nosro» [11, c. 123].

BucHoBku Ta nmpono3uiii. AHani3 cTparerii OpeHIWHTY Ha MPUKIAAl ABOX HAHOUIHIIMX
rpaBuiB, Armani Group i Gucci Group, Ha cBiToBOMY Luxury-puHKY mokasas, 110 HOPT(eabHHu
X1 IO YIpaBlIiHHSA OpeHAaMH € JOCUTh CTIHKOIO 1 JOBTOCTPOKOBOIO CTPATETIEI0 MEHEIKMEHTY.
BukopuctanHs MaTpuyHOi CTPYKTYpH MapOYHOTO MOPTQENs 3 MOCTIMHUM KOHTPOJIEM 33 TaKUMHU
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3MIHHUMH, SK OpUOYTOK 1 4ac, J03BOJsie KommaHisM B Luxury-0i3Hecy po3mOAIIATH poii 1
MIPOTHO3YBAaTH PO3BUTOK TSI OpPEHIB, IO BXOIATH B mopTdenb. BiamoBigHo 10 0OpaHuX poseit
MO>KJIMBE BU3HAUYEHHS YMOB 1 PO3IOJLT pecypciB, HeoOXiMHUX i1 icHyBaHHS Openzy. IlepeBaroro
3ampoOIIOHOBAHOT MOl MaTPUYHOI CTPYKTYpU TOpTdens € CyMiCHICTh MoOJaeNi 3 MOHO- 1 3
MYyJIbTHOPEHJIOBUX TNPHHIUIAMH (QOpMyBaHHA camMoro moptdens. Y poiii HampsMKiB Uis
MOJAJIBIIOTO BIOCKOHAJICHHS 3alPOITOHOBAHOI MOJENi MOXKYTh BUCTYIATH: BU3HAYEHHS YMOB JUIS
YCIILIHOTO Tepexoay OpeHIy 3 KaTeropii «3apojKeHHS OpeHIy» B KaTeropilo «reHepaTrop

MpUOYTKY» 1 pO3YMIHHS 3aKOHOMIPHOCTEH KUTTEBOTO MUKy Luxury OpeH/iB.
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